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PRESENTATION

Oparator

Good day, ladies and gentlemen, and welcome to the third-quarter 2014 Endo Intemational PLC earnings conference call. My name is Tahisha and
1will be your operator for today.

(Operator Instructions)

Asa reminder, this conference is being recorded for replay purposes. | would now like to turm the conference over toyour host for today, Mr. Blaine
Davis, Senior Vice President, Corparate Affairs, Please proceed,

Blaine Davis - Endo Infermational PLE - SVP of Corporate Affairs

Great, thank you very much. Good maeming, everyone, and thanks very much for joining us to disouss our third-quarter financial results. With me
here in Dublin on today's call are Rajiv De Silva, President and CEQ of Endo: and Suky Upadhyay, Chief Financial Officer. We have prepared a slide
pridentation 1o sccompany [aday's webcast and that presentation is posted online in the investor section a1 www enda.com.

1 wiguld like to remind you that any ferward-looking statements by management are covered under the Private Securities Litigation Reform Act of
1995 and Canadian Securities Litigation Act and subject to change, sks, and uncerainties desoribed in today's press release and in our filings with
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the SEC. In additken, during the course of this call, we may refer to non-GAAP financdal measures that are not prepared In accordance with the
accounting principles generally acceptedin the United States and thatmay be different frarm non-GAAP financial measures used by other companies,

Investors are encouraged to review Endo's current report on Forrm 8K filed with the SEC, for Ende's reasans for including those non-GAAP financial
mieasures im its eamings announcement. The reconciliation of non-GAAP financial measures to the most directly comparable GAAP financial
mEasUnes is containgd in our earmings peess release Biued prior (o loday's call.

In connection with the proposed Auwxilium transaction discussed on this call, Endo and Auziliem may file one or more registration statements,
prospectuses, proxy statements or other documents with the SEC. Investors and security holders of both Companies are wiged to read those
documents carefully in thair entirety when thiy Become available, a5 they will contain impoartant infarmation abaut the proposed transaction,
including the names and interests of participants in any soficitation,

With that, | would now ke 1o turm the call over to Rajiv.

Rajiv De Silva - Endo International FLC - President & CEQ

Thank you, Blaine, and good morming, everyone, and thank you for joining us today. | hope that you have all had a chance to review the Company's
eamings press refeases we [ssued earlier this morning.

On slide 3, you will see our agenda for today®s call. We will start with the review of our accomplishments during the third quarter followed by a
{technical difficulty) brief summary of our pending acquisition of Auxilium and end with the highlights of our strong third-quarter 2014 financial
results. After our prepaned remarks we look forwand to taking your questions. Our positive year-to-date results have driven the third consecutive
raisge to our 2014 full-year revenue and adjusted EPS expectations. We will discuss the details of owr revised financial guidance in just a few minutes,

Moving on to slide 4, we continue to make good progress in addressing our near-tenm strategic priorithes that we believe will support cur objective
of becoming a leading global specialty healthcare Company.

First, our commitment te a disciplined approach to capital allocation was demonstrated by our recent deals. On October 9 we announced an
agreement 1o acquire Auxillum Pharmaceuticals. | will foeous on this transformative opportunity for Endo in the next few slides. But in short, we
Believe the combination will create aleading specialty healthcare Company with an expanded platform that will suppart kang-term organic growth,

In July we announced the clesing of our agreement to acquire Somar, which for Endo established a platform for growth in Latin America. And in
August we announced the closing of our acquisitien of DAVA Pharmaceuticals, DAVA is highly profitable and a very natural fit for our US generics
busingess,

Second, we are fooused on the organic growth drivers in all of our businesses. We continue to see strong perfarmance from our branded portfolio,
including double-digit prescription growth for Voltaren Gel.

Qur LS generics business also continees to deliver solid growth, led by our controlled substance portfolie. We are also very pleased by the
performance of the Lidoderm authorized generic as well as ourrecent launch of the Fortesta authorized generc. Our Paladin Labs business launched
twio new produdts in Canada, Travelan and Veragen,

Third, we remain focused on supporting R&D opportunities that fit our development risk profile. In the LIS branded business we remain on tradk
o fibe an DA for BEMA Buprenoiphine later this year or imearly 2015,

Wi have completed our full-year objective for ANDA filings to support the growth of our LIS generics business, The 70 ANDAs we have on file with

the FDA have a total market opportunity of approximately $15 billion based on IMS prescription sales data. That total increased significantly with
this year's filings as we focus an higher-value opporunities.
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In cur AMS business we announced positive top-line data for the Investigational TOPAS systern. The results show that over a 12-month perlod 6%
of wornen suffering frorm fecalincontinence who were implanted with the TOPAS system experienced atbeast a 50% reduction inweekly incontinence
epitodes, and experienced a durable consistent effect across the study period,

And fourth, we remain focused on meeting our financial targets. As | mentioned, we have announced increases to our 2014 finandal guidance for
oth revenues and adjusted diluted eamings per shane,

Moving to shde 5, | would like to baefly review our pending acquisition of Auxilium, We believe the combination will create a leading spedialty
healthcare Company with an expanded platform for future growth. Once closed, we expect the deal to be immediately accretive and to create
significant vilue for shareholders of bath Companies and deliver substantial long-term sccretion, We believe this latter paint is an important aspect
for framing cur leng-term expectations for the combination,

Wi gxpect the deal will significantly enhance the revenue and earnings grawth trajectony ol our US branded business for both the near and long
term, We expect Auxlium products to have a compounded annual revenue growth rate in the low double-digits over the net five years, with
near-term revenwe grawth that is higher than the five-year average.

W gpect 1o generate synergies of appraximately 5175 million on an annual run rate Basis in the first 12 months following the close. This $175
million is inclusive of a $75 million operating expense reduction initiated by Auxilium in September 2004, The deal is anticipated to close sometime
in the first half of 2015, pending customary regulatory reviews and an approval by Auxilium shareholders.

Muoving on 1o slide & D would like to remind everybody of the strong strategic rationabe Tor thir deal. It Forms the basis of why we are excited to
bring Endo and Auxilium tagether, Cnoe the transaction is completed, we will have multiple opportunities to leverage the strength of the combined
Company In order to acceberate organic growth and maximize the value and long duration of Auxdlium's products. Importantly, this transaction
enables an even stronger Endo with enhanced financial Nexibility, a proven M&A platform and an established corpoasate structure moving forward.

In summary, the acquisition of Auxlium is a transformative opportunity for Endo. We believe this transaction will create significant benefits for
Enda and Auxilium shareholders, our pathents, customers, and employess.

Iwould now like ta shift and focus on Endo’s strong third-quarter performance, Moving on to slide 8, you will see that we had a strong third quarter,
reparting 764 millien in revenwes, up 16% versus prior year, and $1.15 in adjusted diluted eamings per share. Suky will provide more details
abaut our third-guarer results in just a few minubes.

Acquisitions contribute to the year-over-year growth of our revenues and gur full-year line with the strategy we have been executing over the past
year. However, on the following slides, I will focus on the organic growth drivers in each of cur core businesses that we believe demonstrate the
underlying strength of aur Campany.

Moving to slide 9, U5 branded pharmaceuticals delivered organic sales growth of 11% in third-guarter 2014 compared to third-guarter 2003, Qur
organic growth measure excludes sales from Lidoderm, royalties received from Actavis for the sales of its generic Bdocaine patches, and sabes from
Opana ER. 1t also excludes sabes from Sumavel DosePro lor comparisen purposes,

The year-to-date performance gives us confidende in raising our full-year expectation for performance from our core products to mid single-digit
growth, We continue te invest in organic growth drivers for branded pharmaceuticals. We are on track to file an NDA for BEMA Buprenoiphine
with the FDA,

Enda remains a leader Inpaln managemant, and we are excited about the potential for this product to further enhance our position in this space.
We believe that, if approved, BEMA could provide patients with an innovative aption in this area of significant unmet medical need.

Moving to shde 10, our US generics bausiness continues to deliver impressive results in the third quarter, with sales of 5319 milkon, delivering T4%
growth versus prior year. Growth bn our US generics business this quarter benefited from the additlons of Boca Pharmacal and a partial quarter of
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DAVA Pharmaceuticals. Sales of Lidoderm AG were a strong source of new growth as well. Exduding these effects, undedying sales grew 13%
VETSUS Prior year.

The strong arganic grawth for LS generics continues to be led by our controlled substance business. Hydrecodone and acetaminophen combination
products performed well in the quarter. We also saw good growth across a broad set of other controlled substance products, including Endacet,
oxycodont and our cormbination products that contain Butalbital, acetaminophen and caffeine.

Moving to slide 11, we continue to progress within our AMS business. Year to date AMS sales have grown by 2% when excluding women's health,
Wi believe AMS is a premier business in the U5 urological device space and we remain focused on returming the business to growth while also
daliviering improved profitability and EBITDA contribution.

One final note regarding AMS5. We are very pleased with the progress that we are making in resolving the mesh litigation. In September we reached
madsivie setthement Agreements with a number of the rermaining leading plaintiifs’ attormey hims, and accordingly, believe the Company has resolved
substantially all of the known sutstanding US claims against AME.

Moving to slide 12, ourintermational pharmaceuticals business continwes to perform well and s on track to meetour expectations. Paladin's business
development effors are progressing well and that gives us confidence in the sustainability of Paladin®s growth profile,

‘Wi are also progressing well in the integration of Somar in Mexico. Somar provides Endo with a number of attractive opportunities. It has a robust
pipeline that can be used vo further our expansion in Latin America and (s manufacturing capabilities have the potential to support an even bioader
set of apportunities, including for sur US generics business.

Finally, we recently initlated a process to aoquire the outstanding shares for the Litha business in South Africa. We believe that having full operational
control af that business would be of value as we evaluate our strategic growth options in this altractive emerging maket

With that, let me turn the call over to Sulty to provide some morne details of our financial performance for the quarter and the full year. Suky?

Suky Upadhyay - Endo fnfernational PLC - CRO

Thanks, Rajiv, and good maeming to thase joining us for todays presentation. We're very pleased with the operating pedfarmance Endo delivered
in the third quarter. The quarter was marked by accelerated revenue growth driven in our core business and through strategic accretive MEA. In
addition, disciplined resource allecation and a kean operating model led to net income growth above overall revense growth on a year-te-date
lbasis.

In addition, we continue te see solid underlying cash flow generation when you exclude one-time events and payments related ta resolving the
mesh liability. As a result of this strong performance, we are raising our 2014 financlal guidance for revenues and earnings per share.

Let's move on ta dide 14, and | will walk you through some of the financial details, Revenues increased 16% versus the thind quarter of 2003, Last
quarter we had a return to full company growth for the first time since early 2013, and that growth rate increased substantially this quarter.

Exchuding the effects af the sales of branded Lidodenm and our AG, rayalties on Lidoderm, sales of Opana ER, and acquisitions complated in 2014,
uniderhying growth for the quarter was $%. This is an important metric for the Company, as we expect to grow and deliver shareholder value from
organic growth as well as MiA. We'll continue to remain keenly focused on creating future organic growth opportunities for our business.

Rajiv has covered revenues earlier in the presentation 5o 1 will mave on to the rest of the PEL. Moving on to slide 15, As expected, gross margin

declined in the quarter driven by a shift in business mix and lower royalty revenues, Despite owr expected decline in overall gross margin for the
wear, we expect margins by segrment to rermnain relatively stable.
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Our operating expenses continue to track within sur expectations. We achleved our objective of a 5325 milllon reduction In our legacy business
wersus the 2012 baseline. We subsequently added strategic growth platforms, including Paladin, DAVA and Somar, which comprise about $500
million inanmual pro forma revenue, and still improved adjusted operating expenses in the third quarter when compared to 2013,

In addition to our positive operating expense performance, we have an improving tax rate as a result of the Paladin transaction, and remain on
track to realize our annualized post-ta synergies, which will drive our previowsly communicated tax rate 1o the low 20% range. We continue 1o
expect these improvements in our cost structure and overall tax rate to lead to full-year adjusted net income growth at a rate that is faster than
our expected revenue growth, which uitimately results inimproved margin on a year-to-date basis. Adjusted EPS of 51,15 Is ahead of expectation
a5 a result of stronger than expected operating performance.

Briefly, regarding the AMS litigation, on a reported basis our results include a pretax non-cash charge to increase the Company's mesh liability
reserve to approsimately $1.6 billion for all knowm, pending, and estimated future U5 claims. As noted earlier, the change in the aconual for product
liakility claimas is primarily attributable 1o massive settberment agreements that the Company's AMS subsidiary reached in September to resclve
substantially all the remaining known US claims against AMS, For additional details onour third-quarter 2014 financial results, please review today's
eamings press release,

Maving o slide 16, let me make a few comments on our full-year guidance. | won't spend time gaing through all the items but will highlight a few
key considerations,

First, consistent with our past approach, we do not indude M&A transactions that have not dosed. Given our better than expected perfarmance
in the quarter, we ane incniasing gur revenue range by approcimately $20 million,

Our revenue guldance range now propects revenue growth of approximately 7% to 10% versus fullyear 2013. In the backdrop of loss of exclusivity
an Lidodarrm and Opana ER, this growth reflects our commitment to prudent capital deployment and arganic grawth.

Our nevw guidance range for 2014 revenues implies fourth-guarter revenue growth that moderates slighthy. We have a number of strong sequential
growth drivers over the remainder of the year, howewver as Rajiv mentioned earfier, ouwr fourth-guarer revenues in US generics will be tempered
By our recent decision to follow market dynamics and ddjust prices within the controlled substances ponfalio,

As a result, we expect to increase our rebate reserves in fourth quarter. We believe this decision will deliver significant value and enhance the
growth trajectany of our US generics business in 2015 and beyond. We are also raising the top end of owr adjusted EPS guidance range by $0.05
and tightening thi range by raiding the bottom end by $0010, Adjusted EPS s now expictid to b 54,10 10 5425,

Our updated guidance Inconporates other additional chamges that | will highlight briefly. We are tightening our range for adjusted gross margin
wihibe maintaining the midpoint of 64%. We continue to project a mid to high single-digit decline in operating expenses verius the prios year, éven
with the addition of operating expenses from Paladin, Somar, and DAVA, We expect expenses to be slightly higher in the fourth quarter versus the
third quarter due to the timing of certain marketing and selling expenses, as well as higher B&Dr expenses related to the progression of our pipeline,

Maving on, interest expenss is expected 1o be about 5220 million for full-year 2014, We now anticipate our full-year adjusted effective tax rate to
be approximately 23%, which was the bottom end of our prior guidance range, As a reminder, we expect to maintain a low 200% tax rate over the
midterm, but that rate can fluctuate madestly due to discrete timing events in any given quarter.

Owerall, we had a strong third quarter and continwe to deliver the proof points of eur ability toexecute against a strategy. To summarniae, wi have
a strong revenue growth and are achieving that by completing value-accreting M&A, driving crganic growth and optimizing eer current brands.
‘W are Improving net Inceme margins through operating expense discipline and a more efficlent tax structure. We continue to enhance our
balance sheet flexibility and are delivering on financial expectations, including an increase for both revenues and adjusted earnings per share.
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We're focused on building a leading global specialty healthcare Comparry that has robust onganic growth opportunities. In addition, we belleve
wie have the right operating model in tanderm with sufficient balance sheet llexibility to support M&A and other growth initiatives into the future,
lam encouraged by our progress to date.

And now, ket e tumn it back to Rajiv to dose out. RKajiv?

Rajiv De Silva - Ende International PLC - President & CEQ

Thank you, Suky, Before we stan the question-and-answer session, | would like 1o close with a few brief thoughts, As we reinforce on slide 17, we
continue to belleve that this is an exciting time at Endo, as we transform the Company into a leading global specialty healthcare Company. We
restructured and implemented the lean operating model which supports our belief that we can be better managers of assets.

The increased financial flexibility provides Endo with the apportunity to invest in two paths to support growth going forward. The first path is
financially disciplined value-creating M&A, and we have established a strong track record in that regard. The second path is investment in organic
growth drivers, which can be seen by the strong operating performance delivered in the quarter across each of our business units.

Our operating model has allowed ws to produce the strong financial results that we share today. We continue to remain focused on meeting or
encecding the finandal performance expectations that we hawve sat.

That concludes our prepared remarks, Let me now turn the call back over to Blaine to manage sur question-and-answer period, Blaine?

Blaine Davis - Endo International PLC - SVWP of Corporate Affairs

Thank you, Rajiv. This conchedes our prepared remarks, We would now like 1o open the line 1o take your questions. In the interest of time, if you
could limit your initial questions to allow ws to getin as many as possible within the hour, we'd greatly appreciate it, Operatos, if we can go ahead
to the first question, please.

QUESTIONS AND AHSWERS
Operator

(Operator Instructionsh

Your first question will come from the line of Marc Goodman from LIBS.

Marc Goodman - UES - Analyst

In the generics business can you give us a sense what the gross margin was in the quamer? And can you give us a sense of the pipeline over the
nat 12 meonths? How many new produects should we be expecting to launchin 200157

And then, Rajiv, any update on Voltaren Gel? Any new thaughts on how we should be thinking absout it? Thanks.

Rajiv De Silva - Ende International PLE - President & CEQ
Sure, Let me talk about the new product pipeline and Voltaren Gel, and Suky will talk about the gross margins in generics.
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S0 our new product pipeline, and as you know we have referenced our 70 ANDAs. We expect those 70 ANDAS to launch over the course of the
next three to four years. 5o we do expect a reasonable number of launches in the next year, We have not disclosed exactly how many, but i you
take the 70 and you know that roughly covers a four-year period, you awght to be able 1o expect a proportional numbaer of launches over the course
of the next 12 to 18 months.

Marc Goodman - UBS - Analyst
Can you give us any sense? Are there any significant ones that could come? Significant rmeaning 525 million, $30 million products,

Rajiv De Silva - Ende Intermational PLE - President & CEQ
Marc, the answer to that s probably. But | think as you know from our porifolio, we have a broad range of diverse products.

Many of them are alder products where there is not a whale lot of active competition from other large generic manufacturers, Soit is actually a littke
difficult to predict up-front what s going to be big and what is not going to be big,

But we certainly know as a portfolio, several of these praducts are gaing 1o be meaninglul, in other words, will certainly be in excess of the 525
million number you put out there, 5o | would say we certainly expect one or more products to be in that category, but it is difficult to predict up
front exactly which omnes those are going to be.

Thien to answer your question on Voltaren Gel, we continue to have a very constructive dialogue with Novartis. We've had good valumie growth
on the product. There's some channel mix dynamics this quarter, but frem a long-term basis we continue to be very encouraged by the product.

Absent the launch of 3 generic, we believe that we ought ta be able 1o see continued pramation of Valtaren Gel gaing well into 2016, As we have
talked about before, this is a product where a generic would need to do clinical trials, 1t is not a very straightforward product for a generic company
to genericize, sowe are cautiously optimistic that we will promate this into 2016, Suky, the gross margins?

Suky Upadhyay - Endo lafermetional PLC - CROD
Sure, Grods marging, Mare, in the quamer were in the mid to high 40%s, This is an impeovement from the earlier part of the year.

We expect, on a full year, to average cut tothe mid 40%s. That inprovernent that we're seeing through the year is in part due to some opporunistic
price throughout the year, but also due to some improvements in efficiencies and reduction in COGS.

Blaine Davis - Endo International PLE - SVP of Corporate Affairs
Thanks. Can we go to the next question, please?

Operator
Your next guestion will come from the line of Gary Machman from Goldman Sachs.

Gary Nachman - Goldman Sachs - Anafyst

Rajiv. also on the generics business, the 13% growth in the kegacy plece that was mastly from controlled substances, how much was price versus
volurme? How much was from taking advantage of competitive situations versus new launches?
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Ghve us a sense of dynamics there and elaborate on your pricing strategy going forward. Then on AMS, quickly, comment where you are in terms
of considering strategic alternatives for that business. Thanks,

Rajiv De Silva - Ende International PLC - President & CEQ

Sure, thanks, Gary. With respect to generics, we continue toenjoy very rebust growth in our controlled substance business. And what we're seeing
s a combination of price and volume. Frobably a little bit kess than half, about a third in price and third involume In terms of what's driving the
growth,

There have been some substantial volume growers., For example, if you take our hydrocodone-APAP combination, the 300 milligram, that's been
avery successful product for us. We have about 65% market share in that categary.

Hyou take the overall, our hydrocodone- APAP combinations, we have roughly around a 30% market share. 50 that's a robust valume that's helping
us.

But certainly we have been opporunistic in tenms of following market dymamics in the controled substanoe space in temms of some price sdjustments,
From a longer term perspective, we continue to believe that the generics business is one where we cught not to be depending on price increases,
Outside of controlled substances, there's continued downward pressure on an annual basls.

Soifyou take our strategic plan, it basically relies on opportunistic priceincreases 1o offset the natural decling in price that we see, Then itis basically
mix and volurme that we believe will drive growth into the future and that we've talked about, the high single-digit in tesms of aspiration for growth
in this business, in the US generics business in the medium tenm.

For AMS, the situation is as we have described in the past, which is that we continue to focus on really getting the business back to growth. We
have seen seme lumpiness this quarter, but net-net, the business is back in growth except for women's health, which continues to show a very
sluggish market against a backdrop of the prolapse market in particular.

And as we disclosed in our last earnings call, since we entered into our mass settlement agreements around mesh, we certainly have seen an
increase in the number of inbound nquires that we get on AMS. It s a very attractive device platform in the wrelogy space. As we would abways
do when we get inbound inguiries, those that we believe are serious and viable, we do take a book at and respond to, which is what we're doing.

Butthat being sald, our Beard of Directors has not taken a decision as te the future of the business yet. And | have also been clear in my commentany
before, that from a long-term basis that we are likely not the best owners of this asset.

Blalne Davis - Endo International PLE - 5VP of Corparate Affairs
Thanks, Gary. Can we go te the next question, please?

Operator
Your el question will come from the line of Shibani Malhotea from Steme Agee.

Shibani Malhotra - Sterne, Agee & Leach - Analyst

Thanks for taking the question and congrats on a great quarter. A question on Awdlium, Rajiv. You talk about double-digit growth, but can you
give us sorme more color inte what you mean by double-digits? Is it 10%7 15 it 30%? Also the components underlying your growth assumptions.
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Rajiv De Sllva - Ende International PLC - President & CEQ
Sure. Shibani, when we talk about double-digit, we talk about from a medium- to longer-term perspective. So five-plus year horizon.

We certainky expect the frent end of that certainly, or the next couple of years, 10 be substantially well into the double digits. We're not going to
be more descriptive than that. But if you look at some of the underlying growth dynamics in Xiaflex and STENDRA, in particular, we expect thatit
will e very robust in the nearer term.

And in terms of == | think the second part of your guestion was around what is the basis of our befief, And it basically goes back to our befief that
Hiaflex has substantial potential, particularly in Peyronie’s disease. But certainly there is more potentialin Dupuytren's contracture as well, particulardy
o with the miulti-cord label expansion.

And STEMDRA, with its 15-minute onset indication, should make it a well-differentiated product among the PDESS. So those are certainty things
that give us encouragement in the longer-term outhook.

Certainly if you keok a1 the third quarter results that Auxilium themselves have just announced, it sepports this outlook, If you take Testim out of
the picture, revenues grew in excess of 75%. 5o that gives us a lot of confidence as we think about how we have modeled this in our transaction.

Blaina Davis - Endo International PLE - SVP of Corporate Affairs
Thanks, Can we go ahead and go to the next question, please?

Operator
Your net question will come from the line of Randall Stankdey from RBC Capital.

Randall Stanicky - REC Capital Markers - Analyst

Thanks. Rajiv, | have a bigger-picture quistion for you. As you think about putting the Endo aset base tegether, how are you thinking about arganic
growthi What level of organic growth are you targeting, and what year in terms of getting there?

And then the second, or the Tollow-up to that would be, you spent a kot of time aver the Last year or bwo talking about deals in the $250 million to
S500 million range. Dbviously Auxilium was bigger than that. Dees that deal profike in terms of size still hold? Or are you looking potentially to step
up the size of opportunity ! Thanks.

Rajiv Da Silva - Enda Internaticnal PLC - President & CEQ

Thanks, Randall. 5o in terms of arganic grawth, what we've talked about in the past i4 that prior to the Auxilium transaction, we ane edsentially
looking at longer-term growth in the low to mid single-digits. Basically that's a combination of a branded business that's likely growing in the low
single-digits, a generics business that's growing in the high single-digits, anin ional business ing in the double-digits and AMS, which
is in the mid single-digits.

Wow clearly what the Auxilium transaction is going toe allow us to do, is to aspire to growing our branded business in the double-digits, ex Lidederm,
in the near term and certainly in the longer term. So our longer-term asplration, as we do more transactions like Auxilium, is essentially to get to
double-digit arganic grawth.
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I think In terms of when that trajectory begins, and obvaushy it's a function of when we begin to see other generics of Lidoderm, whichwill essentially
s the final bit of dedline of Lidoderm. 5o it is good news-bad news that we've had Lidoderm this long.

We certainly continue to benefit from the cash flows we get from the business and we hope we'll continuee far as long as we can, But certainly it
makes it a litthe bit difficult to predict when the final dip from Lidoderm will be. So certainly as we look into 2016 and beyond, we would begin to
think abbout that a5 the period where our erganic growth aspirations will begin 1o manerialize.

And in terms of deal size, we've always had a preference for the small- to mid-sized deals, which is in the 5250 million to 5500 millien range. And
we still like those kinds of deals.

We've also been clear that as we think about cur business, that we're apen to larger transactions if they're, in fact, transfarmational for us, which
s what made Auxilium swch a great fit. 5o as we look beyond Auxilium, certalnly we continue to look at the small- to medium-sized transactions,
Ut we are very open 1o the concept of doing larger transactions.

That being said, clearly our near-term priority is to get Auxilium closed and the company integrated., Because having a smooth transition here is
very important to us.

Blaine Davis - Endo International PLE - SVP of Corporate Affairs
Thanks, Randall, Can we go abead and go to the next question, please?

Oparator
Your e question will come from the line of Gregg Gilbert from Deutsche Bank.

Gregg Gllbert - Dewtsche Bank - Analyst

Thanks. Suky, | wanted you to flush out your comments a little more about those rebates you expect in 40, | assume that's rebates or penalties tied
to ralsing price. Maybe you could talk about what sales base is affected there so that we can envislon how much that sales base could go up going
forward,

Then a maore general generic question, for you, Rajiv. What weuld you like to do more of in the generic space, given the capabilities you have
already? Thanks.

Rajiv De Silva - Ende International PLC - President & CEQ
Il hawve Suky start with the first part of your question.

Suky Upadhyay - Endo infemnational PLC - CFO

Gregg, you're fight, the additional rebates are resenves that we plan to take in the fourth quarer are related to shelf stock, inventory in our generics
Busingess, primarily in e controlled substances category, We're not specifically talking about what that kevel is or what the futune benedit is, but
wie do believe it is a decision that ultimately will drive long-term sharehoelder value forus inte 2015 and beyond, The ane thing | would say around
that ks if you were to look at 04 growth rates inta, for generics, without this indrease youwould see a profile that |s relatively similar ta the underlying
growth profile for Q3.
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Rajiv Da Sibva - Ende International PLE - President & CEQ

And in terms of your question about the future of generics, obviously we've been very pleased with the progress that we made with Qualitest in
the controlbed substance space, in our liquids, cough-cold space, as well as the diversity of all the praducts that we continue 1o suppar, That being
said, | think what we'll always continue to look for are new platforms and new verticals for Qualitest,

Harmely these would be areas where we would still be able to benefit from better compedtitive dynamics and better margin profiles. 5o areas like
semi-alids, ophthalmics, and injectablas continue ta be areas of interast to us.

Blaine Davis - Endo International PLE - SVP of Corporate Affairs
Thanks, Gregyg. Can we go ahead and go to the next question, please?

Operator
Your next question will come from the line of David Fsiager from Morgan Stanley,

David Risinger - Margan Stanley - Analyst

Thanks very much, 50 just wanted o ask a couple more questions about priding, please. First, could you discuss the competitive pricing enviremment
for controlled substances, and whether that's changing curmently? And then the second question is, with respect to the net pricing outlook For
2015, could you frame for us how we should think about total generics pricing next year? Thank you.

Rajiv De Silva - Endo Intermational PLC - President & CEQ

Thark yau, David. In terms ol pricing, obvieusly this is a sensitive area, 50 we don't talk oo much abaut it and | dan't intend te discuss the specifics,
But what | would say is that the contralled substance category is one that is regulated not only by FDA but also by the DEA. Both agendies have
become more and more stringent in terms of their requirements.

We've also seen up-scheduling of the hydrocodanes fram Schidule 1l ta Schedule I, Al of these things make Tor a supply chain that is expensive
o maintain,

And as we move the hydrocodanes inte category I, the complexity and the expense base around this business has also proportionally gone up.
50 | believe that what we have done with our pricing is responsible and in keeping with other market dynamics.

But what | would also say ks looking foreard, going back to the comments | made earlier, we are not relying on price iIncreases for our strategic
plan. If you look into 20015, obvicuwsly we have not given guidance yet. But if you think about the mediunm-term aspiration we put out there for the
business, which is high single-digit groveth, we expect the bulk of that te come from valume and mik as we launch our new ANDAS and not by net
price.

Blaine Davis - Endo nternational PLC - SVP of Corporate Affairs
Thanks, David, Can we go to the next question, pleage?

Operator
Your next question will come from the line of David Amsellem from Piper Jaffray.
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David Amasellem - Fiper Jaffray - Analyst
Thanks, just a coupbe. On the testosterone franchise, can you give us a sense of how Fortesta fits in now that youll be taking on Testim? Does it
make sense 1o have twe POL products in the ponfalio?

Then a question on OPANA ER. Your thoughts on competitien, on the non-AB-rated generics. | believe Roxane and maybe one other player hawve
apprevals of thedr non-A-rated products, but have yet to launch. Wanted to get your thoughts on potential for new entrants there. Thanks.

Rajiv Da Slhva - Endo International PLC - President & CEQ

Sure, With respect to Fortesta and Testim, | think what | would remind you is that these are both products that are on the back end of their
lifecycle, as evidenced by the fact that both Companies independently launched authorized generics of thelr own branded molecules. These are also
different stremgths of testosterane,

And also if you ook at how Audlium has chosen to commercialize the authorized generic, they used a partner to do that. So our expectation is
that Fortesta AG is something that Qualitest will continue to commercialize.

Assuming we get the Auxilium transaction dosed along the timeline that we expect, we would expect to continue the current commercial
arrangernents for that product. 5o as a result, we don't really see an issue with maintaining the commercial viability of both of those products.

With respect 1o OPANA ER, the situation is much a5 we have describad in the past, which is that we continue to be encouraged by our markel share
retention. We are holding in excess of 60% of the molecule market share on the brand.

W have Dwo active generics on the market, which are Irmpax and Actavis, but there's been no change in managed care formulary. As you
outlined, Roxane has an approval for the brand of the product as well, but we have not seen alaunch. We have not seen any other approvals, either,

S0 we continue to follow our strateqgy, which is we continue b assert our very robust patents in the courts. We continue to commercially support
QPANA, which allows physicians 1o write DPANAER in their prescriptions, which makes it very difficult for anyone to switch them,

And we continue our clinkcal trial program, which is to complete owr Insufflation study, as well as to collect the requisite epi-data to go back to
the FOA in support of a possible label change. 50 the situation is no different than what we've discussed in the past, but we continue to be
encouraged by it

Blaine Davis - Endo Infernational PLE - SVP of Corporate Affairs
Thanks, Dawvid. Can we go ahead and take the next question, pleasa?

Oparator
Yaour met question will coma from the line of Chris Schott from JPMorgan,

Chris Schatt - APMongan - Analyst

Great, thanks very much. Just had a couple, here. Following up on the double-digit organic growth for Auxiliurm, is that a nurmber you can achleve
based on the existing portfolio? Or does that assume pipeline success in terms of new indications, ot cetera?
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And, again, similar question on the M&A hurdle rates for that deal. Is the base case assume the existing portfalio or, again, pipeline, |s that just
up side to the assumptions? F'rm givieg you that question, | was interested in terms of what you are baking in there,

The second question was on bus-dev and the focus on assets that are additive to organic growth. What is the appetite for further acquisitions in
the generic space given on one end haow strong your results have been this year? On the ather hand, some of the longer-term growith vissbility you
g1 on the branded side, is genecs stll itting in the M&A picture at this paint? Thanks very much,

Rajiv De Sllva - Ende International PLC - President & CEQ

Thanks, Chris. S0 with respect to the Auxilium products, the simple answer to this is | think there is real potential in STENDRA and Xiaflex in
Dupuytren's contracture and Peyronie’s such that a double-digit growth profile should be maintained with the currently-launched and approved
indications for these products. But we're also encouraged by the pipefine.

5o certabnly that should ke additive to how we think about the longer-term viability of this platform. We're abwiously not going to talk too muech
abaut exactly how we model this from an acquisition standpoint, bt we tend to heavily risgk-adjust pipeline assets when we do that. Il leasve it at
that,

And rraybe M ask Suky te talk abaut our hurdle rates and how we think about transactions. Then 1l come back and talk to you about generics and
business development.

Suky Upadhyay - Endo intemational PLC - CFD

Sure, Rajiv, happy to do it Beyond the strategic levers that we |00k for in any acquisitdon, there are pretty rigorous finandial metrics that we look
1o, First of all, a5 we book to an IRR in the mid-1eens. That's on the basis of cost of capital that's in the high single-digits.

Generally we |look for pay-backs that are sormewhere in the seven- to nine-year range. And of course we |ook for deals that are immediatety or very
mear-tefrm accretive, both on a cash as well as a GAAP basis. Ultimately that's an important metrc because it ultimately expands our EBITDW base
and provides us the oppanunity 16 expand our MEA strategy,

Rajiv De Sihva - Endo International PLC - President & CEQ

And then to follow up on the question on generics, Forus, clearly deing a meaningful transaction in the branded space was a priority, which s why
Auiliurm was such a good fit in terms of transaction value to us.

But once we look beyond Ausilium, chearly for us our US generics business has been a substantial growth driver, We think it's a very attractive asset
and we intend to bulld wpon it

While | can't put 3 time frame on it, | think you will see continued MEA activity that supports the build-cut of all three of our main pharmaceutical
businesses, being generics, US branded, and international. Certainly, as we look from a comprehensive standpaint, we do expect a meaningful
proportion of that to go towards branded products for the US. We certainly will see some ME&A activity in generics as well.

Blaine Davis - Endo International PLE - SVP of Corporate Affairs
Thanks, Chris. Can we go.ahead and take the it question, phease?

THOMSON REUTERS




Oparator

Your next question will come from the line of Corey Dawvis frem Canaccord.

Corey Davis - Canaccord Genuity - Analyst

Thanks, | woauld ke toask two, ifl could, First, I'm not sune you are willing to do this, but if you are, give us some directional net profitability guidance
fiar the AMS business.

50 that in the event that you ane able to sell it, we can gauge the dilutien to EPS at some point when the sale occurs, But also not forgetting that
you might be able to use the - hopefully would be able to use the proceeds from that to buy something equally, if not more, accretive than what
you would be lasing in AMS.

Rajiv Da Slhva - Endo International PLC - President & CEQ

Sure, Corey, We've historically answered this question, I have no issue answering it. Which is that we have EBIT margins in this business that's in
the low 30%s or maybe their margin is a hitle bit higher than that. 5o it's a pretty good margin profile in the device space.

Corey Davis - Canaccord Gemuity - Analyst

Okay, And then my second question would be, and you touched on this, but maybe elaborate a litthe bit more, What, if anything, do you think you
can do better than Auxilivm in terms of driving the growth of Xiaflex? Can you give us some sense of timing for the new indications in frozen
shoubder and cellulite?

Rajiv Da Sibva - Ende International PLE - President & CEQ

Sure, On the timing of any potential new indication, P nat gaing to speculate on that becawse - and obvioushy we are still two separate Companies,
And we need to undarstand the deal as the time plans some more before we can have our own point of view on it.

But certainly a5 you knaw, in celiulite the Company completed the Phase || trials and are awaiting the start of the Phase 11l In frezen shoulder, there
s a Phase Il trial that needs to be out sometime in early 2015, in terms of milestones we need to see before we can have a final deal open profile
im miind,

And in terms of your fisst part of your question, 5o L think this is a case whene the collective efforts of our two Companies tegether is gaing to be
substantially mane than what Audilium could have done by themselves. And a couple of examgles. | think when it comes to the uralogy arena, the
combined Company will have several products that are n growth made.

In particular you have STENDRA, you have AVEED, and you have Xiafles in Peyronie’s. Having a broader sales force to be able to commarcialize
thase is only going to help. These are areas where obviowsly Endo knows the custormer base extraordinarity well,

When it comes to Dupuytren's contracture, it's an area where we've had a long heritage of calling on erthopedists, hand surgeons, and others who
are very impartant prescribers for Xiaflex in Duparytren's as part of our own pain efforts inthe past, as well as currently. We also call on a broader
st of prescribing physicians who are an Important referral basis for Xiaflex as well, namely the specialties like rhaumatologists.

Again, the combined Company ought to have resources that are broadly helpful, And in addition, we do have a heritage in buy and build, with

products like SUPPRELIM. And certainly with the launch of AVEED, we'vie had to build up that capability even more in terms of the ability to service
physiclans’ offices, reimbursement supgport, et cetera, which, again, Is semething that s very Impartant to Xlaflew
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5o | think this ks, from all the examples, you can usually take away that there are multiple areas we think that we can collectively do better. Finally,
from an R&D standpoint, in the context of a larger Company and a larger revenwe base, we're going 1o be able to apply the resources that are
required to maximize the value of the Xiafles platform,

Blaine Davis - Endo nternational PLC - SVP of Corparate Affairs
Thamks, Corey. Canwe go ahead and go to the next question, pleasa?

Operator

Your next question will come from the line of Jason Gerberry from Leerink Partners.

Jazon Gerberry - Lesrink Swin - Analyst

Tharks for taking the question. A couple on BEMA Buprenarphine, wondering with the potential rescheduling of the hydrecodone products, il you
can commient on, your partner has at least commaented that they see upside of their peak sales, Patential for this product, I'm curious if you guys
have any updated thoughts there,

Hyou can frame maybe 2005 Lidoderm scenarios for us. | know you have a couple of settiements for a few companies that come in the first quarter
2015, although | don't see any tentative approvals yet. I'm curious if any of those settlements indude AG provisions or ifwe don't see any approvals
there, there could be potential up side of the 2015 numbers. Thanks.

Rajiv Da Silva - Enda International PLC - President & CEQ

On the BEMA quisition, wi have nat talked about peak sales patential, although our partner may have, But what | would say is that we continue
to be optimistic about the product. We are getting prepared to file guwr MDA, which we're hopeful we can file before the end of the year or early in
2015,

Cortainly our expectation is that this will be a Schedule Il product when itis bunched. Obviously this decision is not final, it is in the hands of the
DEA and will only be finalized when the product is approved.

But cerainly that's the case with the rescheduling of the hydracodanes, BEMA Buprenorphing will enjoy a pretly unique pasition in the spectrum
of pain therapeutics, which would give it meaningful potential,

And going beyond that, itis certainly a new innavation in terms of treatrment for moderate to severe pain, And so betwesn the innovative nature
of the product and the potential Schedule 1l classification of it, we ane optimistic about the outlook for it.

I'm sorry, your Lidoderm question. With Lidoderm, there ane, to our knewledge, three other filers. We've certainly talked about the potential for
the next approval to be that froem Mylan, and our expectation is we will see that sometime over the course of the next few months.

There are two other filers, TWi and Moven, who could file sometime in the first quarter of 2015, But to answer your specific question, there's no
authaorized genercs partnerships included in those settlements. 5o if they do not have approvals, we would not expect to see them on the market.

Jason Gerberry - Leerink Swann - Analyst
DOkay, thank you,
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Blaine Davis - Endo International FLE - SVP of Corporate Affairs
Can we go ahead and take the next question, please?

Operator
The next question will come fram the line of Michael Faerm for Wells Farga.

Michael Faerm - Wells Fargo Securities - Amalyst

My question is about the generics business. Could you provide any coler an the contribution of any of the new pleces that came into the business
this year? Specifically DAVA, Boca and the Lidoderm authorized generic? And secandly, if you could provide any, even high-level, color an your
views about the longer-term growth profile of DAVA, that would be helpful. Thank you.

Rajiv De Siiva - Endo Infernational PLE - Prasident & CEQ

Sure. Many of the new elements that have come into Cualitest are the ones that actually — they're doing quite well, and we're quite pleased. Sa if
you take the Lidederm authorized generic, between the autharized generic and the brand, we continue to hold about 50% market share of the
muolecule, which we are very happy about.

And our suthorized genere, il you take purely the genenc porien ol it, we have 3 40% share of the generic market for lidocaine patches. So we
are very pleased with how our Qualitest tearm has done with that.

i you would think about our Fortesta launch, the early results of that, we are beginning to convert share from molecules beyond the Fortesta
Brand, which is also an encouraging fact. | talked earlier in the call about the market share that we have on the hydrocadone-APAP 300 milligram
combination, which is the product that we got from the acquisition of Boca. That's obviousty a wery impoartant contributor for this year,

Dwould say that DAVA is off to a reasonable start. It's obwviously too early to tell, we just completed that transaction, But we are holding reasonable
share on methotrexate, which we've said is likely (o decling over time,

Our early success in terms of performance on Doxycycling is also encouraging. Agaln, too early to tell. But | think all of these things are polnting in
the right direction,

Fram a longer-term standpoint for DAVA, and | would go back to the comment | made on the last call, which is that this is a product that obviously
Brings us meaningful near-term accretion. Obviously historlcally the Company has been very dependent on methotrexate.

‘Wi do expect the methotrexate brand to decline over time, but we believe that there's a strong portfolio of other brands. | have talked about
Doxyoycline. Doxazosin s the other product that we got from DAVA. And this ANDA portfolio of about a dozen or so AMDAs that we got from that
acquisition.

Oweer tirme we expect the business to essentially convert from methotrexate into these new brands, If we take a longer-term standpoint, we take a
flve-year view of this, we expect this to be a single-digit growing asset. Obviously there'll be some lumpdness year to year, depending on when we
s the decline of methotrexate, but from a longer term standpoint we do expect to benafit from the ANDA pipeline that we got from this acquisition,

Blalne Davis - Endo International PLE - SVP of Corporate Affairs
Thanks. Can we go ahead and go to the next question, pleasel?

THOMSON REUTERS




Operator
Your next question will come from the line of Annabel Sarminy from Stifel.

Annabel Samlmy - Srifel Moolaws - Analyst

Back to the generics business, it's obviously been growing ata pretty nice-clip, in the low double-digits. Mext quarter, we understand, there's going
t be some pricing.

Alietle bit surpeised about the high singhe-digit lang-term guidance for the business, given the 70 ANDAs, the good growth from DAVA, and averall
the strong margins of the business. So can you talk about what your biggest concerns are in the generic business that would keep the growth
under its average growth that it's been? Thanks.

Rajiv Da Sibva - Ende International PLE - President & CEQ

Annabel, the first point D would make is | think you probably know by row that we are prudent forecastens, We don’t like to get ourselves too excited
and we don't like to get others overly excited about things either.

But you are right, this is a business that has grown double-digits for the past five years. If you look a1 generic companies of this sie and of this
volume, we'ne ane of the wery few that have shown that kind of growth trajectory. Certainly there’s a real chanoe that we can continue to do that,

But obvicusly we will now, going into next year, be at least a $1.1 ballion, roughly, plus or minus, genernc business. And then as we keep growing
bigger, double-digit growth becomes more and more meaningful in terms of the absolute magnitude, the new sales you're adding, which is why
wie are being more cautious as we talk about the growth rate. But thene really is nothing about the business that concems us, and we are very
encouraged by all the elements that we see.

And the one-other comment | would make is certainly from avery near-term stand point, keep in mind that at some paint we will have compatition
for the hydrecodone-APAP 300 milligram combination, And we will also likely have other Lidoderm patches. As we analyze those effects going in,
wou can take that into account as well, when we think about growth in the business in the medium to longer term.

Annabel Samimy - Stifel Moalaws - Analyst
Okay, And on the marging, the lenger term marging for the business, do you expect stability around the 40% range?

Rajiv De Silva - Ende International PLC - President & CEQ

Suky. do you want to answer that?

Annabel Samimy - Srifeld Moolaos - Analyst

Far generics.

Suky Upadhyay - Endo infernational PLC - CFO
Yis, 50 a5 | sald, this year we expact to be in the mid 40%6s. And on our long-term aspirational average, we expect to be in the high 40%s, Annabel.
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Blaine Davis - Endo International FLE - SVP of Corporate Affairs
Great, thanks. In the interest of time, we will go ahead and take two more questions. 50 can we go to the next question, please?

Operator
Your next question will come from the line of Tim Lugo from William Blair.

Tim Luge - Willtam Blair & Cormpany - Analyst

Tharks for taking iy question. Maybe digging a bit more into the generics segment and hydrecodone-APAP. With the schedule move less than a
manth into it have you seen any impact 1o the hydrocodone-APAP market? And how do you forecast that over the next year? Ang you eapecting
eventually to see volume declines and maybe some price opportunity?

Rajiv De Siiva - Endo Infernational PLE - Prasident & CEQ
I terms of the reccheduling, | think it has gone relatively smaothly from what we can tell. We had expected some lumpiness going from third
quarter ta fourth quarter, Other than the rebates we talked about, thene is really no lumpiness, | think it has been handbed pretty wall,

Cerainly ourexpectation |s that one of the reasons why these products are being up-scheduled is tomaintaln control over volume. Soour expectation
s that valumes in these categaries will likely moderate and go down aver time.

But at the same time, we believe that they will continue to be economically attractive, which is reflective of some of the price adjustments that we
have made. Which s, again, in keeping how other major market participants have viewed this.

But as | said before we're not really projecting ongoing major price increases in these categories, Obviously if there are other market discontinuities
that allow us to do that, we'll be opportunistic, but that |s certainly not part of our strategic plan.

Blaine Davis - Endo International PLC - 5VP of Corporate Affairs
Great, thanks, Tim. Could we go abead and ga to the last question, please?

Operator
The last question will come from the line of Swatl Kumar from Geggenhelm.

Swatl Kumar - Guggenheim Securities - Analyst

Maost of my questions have been answered, but | wanted to ask a big-picture guestion, W like the Auxilium deal and the base business is clearly
strang. What do you think some investors are missing?

Rajiv Da Silva - Ende Intermational PLE - President & CEQ

Wi likoe the Auxiliem transaction, too. | think you know, for the reasons that | outlined a bit earier, we ane in a position now to have an aspiration
for aur arganic growth o go from the mid single-digits to double-digits for the Company.
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We have the possibllity to add a couple of real growth devers, STENDRA and Xlaflex, to our portfolio. And in Xiaflex we see a longer-term platform.
All of those things are additives to our Company.

We have talked about the underlying robustness of our U5 generics business and how, with our Endo portfalio, that could certainly be a meaningful
contributor for the foreseeable future. We are beginning to see the resurgence in the AMS business and earlier signs of our intemational business
are alio great,

5o | think it's all pointing in the right direction, and obvicusly there's nat a lot of visibility that we can or will provide around our generics business
and the pipeline. That's perhaps frestrating for some, but we are very encouraged by the growth that we are seeing.

5o if we take a step back, and look at what we've been able to achieve, even looking at our third-quarter results, we are seeing growth, we are
seaing margin expansion in all of gwr busi . And In another quarter, very strong operating cash flows. 5o all of these things are positives, and
wie are very encouraged and ook fomward 1o 200 5 and beyand.

Blaine Davis - Endo International FLE - SVP of Corporate Affairs

Great, thanks. With that, we will wrapup the call for today. | just want to thank evenybody for jeining us. As people have follow-up questions, please
fieal free to contact myself or Jonathan Neely and the Investor Relations Group. Thanks so much for the time. Take care.

Oparator
Ladies and gentlemen, that will conclude today’s conference, Thank you for your participation. You may now disconnect. Have a great day.
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